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Your aim in life should be to achieve all of the wonderful
things that are possible for you. There is no reason for
you not to be earning twice as much as you are today, or
even five or ten times as much. Your potential is
practically limitless, if you could just learn how to utilize
it. Clarity, Focus, and Concentration: Three strong,
simple attributes needed to hone in your potential and hit
the bull's eye! And just as you can develop your physical
muscles through hard work and concentration, you can
develop your mental muscles through continuous
repetition. You have the ability right now to achieve more
than you ever have before. Bull's Eye will teach you how
to unleash your powers for success and accomplish
more in the next few months than many people do in a
lifetime.
Brian Tracy is one of the world's leading authorities on
success and personal achievement, addressing more
than 100,000 men and women each year in public and
private seminars. In Maximum Achievement, he gives
you a powerful, proven system -- based on twenty-five
years of research and practice -- that you can apply
immediately to get better results in every area of your
life. You learn ideas, concepts, and methods used by
high-achieving people in every field everywhere. You
learn how to unlock your individual potential for personal
greatness. You will immediately become more positive,
persuasive, and powerfully focused in everything you do.
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Many of the more than one million graduates of the
seminar program upon which this book is based have
dramatically increased their income and improved their
lives in every respect. The step-by-step blueprint for
success and achievement presented in these pages
includes proven principles drawn from psychology,
religion, philosophy, business, economics, politics,
history, and metaphysics. These ideas are combined in a
fast-moving, informative series of steps that will lead you
to greater success than you ever imagined possible -they can raise your self-esteem, improve personal
performance, and give you complete control over every
aspect of your personal and professional life.
95% of what people think, feel and do, is determined by
habits. Habits are ingrained but not unchangeable—new,
positive habits can be learned to replace worn-out,
ineffective practices with optimal behaviors that can
cause dramatic, immediate benefits to the bottom line. In
Million Dollar Habits, Tracy teaches readers how to
develop the habits of successful men and women so
they too can think more effectively, make better
decisions, and ultimately double or triple their income.
Readers will learn how to organize their finances,
increase health and vitality, sustain loving relationships,
build financial independence, and take a leadership role
to turn visions into reality.
In Flight Plan, bestselling author Brian Tracy (author of
Eat That Frog, over half a million copies sold) explains
the real secret to success in business and personal life.
Using the metaphor of an airplane trip from coast to
coast, Tracy reveals the key ingredients that go into
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accomplishing any long-term, meaningful success.
Learn the Real Techniques to Close the Sale Every Time
using Principles of Psychology and Persuasion What
makes people buy something? Humans have been trying
to answer this one question for centuries. The truth is
that while sales may be about math, the process of
selling something relies heavily on psychology and
understanding human behavior. You've probably already
heard of countless "magic techniques" that are supposed
to make people buy whatever you're selling, as if you
had a magic wand in your hand. I'm sorry, there's
nothing like that. However... After decades of research,
science has identified certain responses and behaviors
that are hard-wired into our brains and that can actually
help you close the sale every single time. If you want to
learn the real techniques to sell (the ones based on
psychology that actually work) this book is for you. In this
guide you won't find magic wands. Instead, you'll
discover the principles of persuasion and consumer
psychology, you'll learn working selling strategies and
negotiating techniques designed to help you sell more
and delight your customers after the sale. This guide will
give you a series of actionable steps you can follow, from
understanding your prospects to answering their
objections effectively and ultimately getting the sale.
Whether you are a sales professional, a business owner
who wants to increase revenue, or someone looking to
build a successful sales system, this book will help you.
Inside The Psychology of Selling and Persuasion,
discover: The real techniques to close the sale every
time (without using magic wands) The 4 most common
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objections you'll receive and how to reply in the right way
What makes people buy and how to leverage this
knowledge to sell more 4 ways to craft your sales
presentations so that people want to buy from you How
to set and reach your sales goals using a powerful
planning method Why if you want to sell effectively you
shouldn't be selling (and what you should be doing
instead) The #1 framework to handle customer's
objections and reply effectively An example of a highly
effective sales script (from the first contact to after the
sale) 7 principles of persuasion you can use to craft a
great sales pitch and close the deal Why closing the sale
isn't actually the end of the sales process (many people
don't know this) A step-by-step method to build sales
scripts that work You can apply these techniques even if
you've never sold anything before. Selling isn't some
kind of talent that some people are just born with. It is a
skill you can learn and practice in many areas of your
life. Scroll up and click the "Add to Cart" button!
Do you want more free book summaries like this?
Download our app for free at
https://www.QuickRead.com/App and get access to
hundreds of free book and audiobook summaries. Learn
why selling is part of human nature-- and part of every
job! Selling used to be the exclusive territory of
professional salesmen who had dedicated their lives and
careers to a sales-driven industry. But acclaimed author
Daniel Pink argues that those days are gone! To Sell is
Human (2013) outlines the cultural shift which has
integrated sales as a necessary role in almost every job.
Pink also expounds on this theory and identifies what he
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calls the “new ABCs of sales.”
The Psychology of SellingHow to Sell More, Easier, and
Faster Than You Ever Thought PossibleThomas Nelson
Inc
How will you determine if your company has succeeded
if you can’t base its performance on a well-defined
business strategy? A strategic plan, established at your
venture’s birth, helps crystalize the future of the
organization--mapping a clear path from where the
company stands today to where you wish it to
be.Renowned business author Brian Tracy has provided
a simple path to creating the specific business strategy
needed for your company’s success. Readers of
Business Strategy will discover how to:• Ask the five key
questions vital to any strategic plan• Determine a
corporate mission that lifts and inspires people• Define
themselves in relation to their competition• Anticipate
crises• Reposition their business with new products,
services, and technology• And moreIncorporating wideranging examples--from Alexander the Great to IBM to
General Electric--this concise, practical guide gives
readers proven ideas for increasing their company’s
bottom line and maximizing their strengths and
opportunities. The path to success starts at the
beginning!

Everything happens for a reason. For every cause
there is an effect, and for every effect, there is a
specific cause or causes. Through Universal Laws of
Success, discover the ‘laws’ that govern success,
money, happiness, love, business, motivation, ability
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and all other aspects of self-fulfillment and use them
to change your life forever.
Buy now to get the key takeaways from Brian
Tracy’s The Psychology of Selling. Sample Key
Takeaways: 1) You, as a salesperson, are an
integral factor in a society’s growth or downfall. It is
through your sales that a community thrives. A
salesperson is an essential cog in the machine of
prosperity. 2) The Pareto Principle, also known as
the 80/20 rule, states that the top 20 percent of
salespeople in a company make 80 percent of the
money. This rule can be applied within the top 20
percent as well: the top 4 percent of them make 80
percent of the money.
One of the most crucial skills for everyone to develop
is influence. Without it, human relations are
ineffective at best, and disastrous at worst. Whether
you’re trying to communicate your business idea to
an investor, encourage your children to embrace
your moral values, or break an addiction to endless
web surfing—if you lack the skill of influence, you will
be unable to convince yourself or anyone else. The
human mind is like a titanium lock. If you
communicate poorly—through endless talking,
inattentive listening, or over-the-top pressure—it’s
like spinning the numbers on the lock over and over
uselessly. But if you develop the key skills of
influence, it’s like knowing the exact combination to
that lock and gaining access to the consciousness of
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another person—or to your own. This book provides
the right combination to that highly guarded lock. It
will show you the skills of influence. It will enable you
to produce incredible results—happier personal
relationships, more sales, more profitable
partnerships, and an increased ability to hold
yourself to commitments that are important to you.
From the bestselling expert on personal and
professional success, Make More Money reveals
Brian Tracy's deep understanding of the self-made
millionaires of our world and how to become one. In
this eboook he shares his know-how so you too can
learn how to achieve more than you ever dreamed
possible. Make More Money uses examples and
provides hints and habits for listeners who want to
succeed. An Eye Opener--Who Becomes Wealthy?
Habits of Millionaires and Billionaires How to
Develop New Habits How Rich People Think More
Ways Rich People Think -- Earning More Money The
7 Basics of Business Success The 7 Habits of High
Profit Businesses The 7 Habits for Personal Success
Motivational sayings offer advice on personal
achievement, such as "Successful people are very
clear about who they are and what they want" and "If
every possible obstacle must first be overcome,
nothing will ever get done"
The creator of the Unmistakable Creative podcast
makes a counterintuitive argument: By focusing your
creative work on pleasing yourself, you can increase
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your productivity, happiness, and (eventually,
paradoxically) the size of your audience. Creating for
your own pleasure--whether you're writing a novel,
composing songs, or painting a landscape--can
seem pointless. It's tempting to focus on pursuing
money and fame, rather than the process itself. But
as Srini Rao warns, creating then turns into a chore
that can harm your self-esteem and suck the
pleasure out of life, rather than being a source of joy.
Rao, host of the podcast The Unmistakable Creative,
argues that we should counter this thinking by
intentionally creating art for ourselves alone--an
audience of one. In this book he shares the
fascinating true stories of creatives who took this
path, along with actionable tips and the research of
creativity experts. You'll learn, for example: • How
Oprah's intentional focus on her own work rather
than the opinions of everyone else catapulted her
into one of the most popular talk shows of all time. •
How being process-driven can not only help you
produce more work, but can make you happier
outside of your creative time. • How to put together a
creative "team of rivals" whose feedback can help
you hone your craft and filter out useless feedback.
By playing to an audience of one, we can find more
happiness, increased productivity, and a greater
sense of community.
You don't need to have been born under a lucky star,
or with incredible wealth, or with terrific contacts and
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connections, or even special skills...but what you do
need to succeed in any of your life goals is selfdiscipline. Unfortunately, most people give in to the
two worst enemies of success; they take the path of
least resistance (in other words, they're lazy) and/or
they want immediate gratification; they don't consider
the long-term consequences of the actions they take
today. No Excuses! shows you how you can achieve
success in all three major areas of your life; 1. Your
personal goals.2. Your business and money goals.3.
Your overall happiness. Each of the 21 chapters in
this book shows you how to be more disciplined in
one aspect of your life, with end-of-chapter exercises
to help you apply the ''no excuses'' approach to your
own life. With these guidelines, you can learn how to
be more successful in everything you do - instead of
wistfully envying others who you think are just
''luckier'' than you. A little self-discipline goes a long
way...so stop making excuses and read this book!
Full of entertaining stories and real-life illustrations,
this classic book will give you the strategies you
need to become proficient in the art of effective
persuasion, including how to project warmth and
integrity, increase productivity, overcome objections,
and deal respectfully with challenging prospects.
This new edition includes fresh opening and closing
chapters as well as tips and examples throughout
that illustrate the relevance of these truths in the
marketplace today. Also includes a foreword written
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by Tom Ziglar.
By bestselling author Brian Tracy, a revised and updated
edition of this indispensable field guide to using military
strategies to win in business and life. The modern world can
be a battleground, but key strategies that have helped
history's great leaders triumph in military campaigns can also
be used to achieve business and personal success. Brian
Tracy is a leading authority on success and achievement,
authoring bestsellers including Eat That Frog!, and raising
millions toward advancement with his guidance. In this fully
revised and updated edition of a classic, Tracy presents 12
core principles of successful military commanders and how to
apply them in almost any situation and emerge victorious,
including proven methods to: · Concentrate your strengths in
the most effective way to reach your goals · Gather gamechanging intelligence to determine the best approach ·
Decide when to go on the offensive vs. cover your bases ·
Exploit the element of surprise for maximum benefit Packed
with Tracy's transformative advice, Victory! arms readers with
powerful skills and a practical road map to unlock their
potential for greatness in business and in life.
Did you know that the 80/20 rule applies to the world of sales
too? Eighty percent of all sales are made by only twenty
percent of salespeople. Which begs the question: How are
they raking in so much money, and how can others join
them? Sales trainer extraordinaire Brian Tracy has spent
years studying the world’s best salespeople and their
methods and has discovered that the difference between the
top 20 and the bottom 80 boils down to only a handful of
critical areas in which the top professionals perform only a
smidgen better than their peers. You are that close!In this
compact and convenient guide, Tracy shares 21 tried-andtrue techniques that can help any salesperson gain that
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winning edge. Learn how to:• Set clear goals--and achieve
them+I396• Develop a sense of urgency and make every
minute count• Know your products inside and out• Analyze
your competition• Find and quickly qualify prospects•
Understand the three keys to persuasion• Overcome the six
major objections• And much more!Packed with proven
strategies and priceless insights, Sales Successwill get you
planted firmly on the path to success, making more money
than you thought possible and greater career satisfaction
than you ever believed you would find.
CHANGE YOUR THINKING CHANGE YOUR LIFE "Every
line in this book is bursting with truth, wisdom, and power.
Brian Tracy is the preeminent authority on showing you how
to dramatically improve your life. Let him be your guide. I've
learned so much from Brian myself that I can't thank him
enough!" —Robert G. Allen, #1 New York Times bestselling
author "This book gives you a step-by-step system to
transform your thinking about yourself and your potential,
enabling you to achieve greater success in every area of your
life." —Lee Iacocca, Chairman, Lee Iacocca & Associates
"Once again, Brian Tracy has written an incredible book
which shows individuals how to delve into their inner
resources so that they can not only identify realistic goals but
develop a plan on how to achieve these goals. This book
promises to be a bestseller and to influence the lives of so
many. It is must reading." —Sally Pipes, President, Pacific
Research Institute "Outstanding! Brian Tracy's Change Your
Thinking, Change Your Life is a must-read. Use the powerful
'mental software' program in this book to tap your vast inner
resources and bring the life you've been dreaming about into
reality." —Ken Blanchard, coauthor of The One Minute
Manager and Full Steam Ahead! "As usual, Brian Tracy has
hit another home run with Change Your Thinking, Change
Your Life. It's a must-read!" —Mac Anderson, founder,
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Successories, Inc. "Brian's new book, Change Your Thinking,
Change Your Life, will show you how to attract the people
and resources you need to achieve any goal you set for
yourself." —Tony Jeary, Mr. Presentation, author of Life Is a
Series of Presentations "This is a masterful book laden with
wisdom and knowledge. It'll catapult you from intention to
implementation. It arms you with the information and insights
you need to achieve success and significance in your life."
—Nido R. Qubein, founder, National Speakers Association
Foundation Chairman, Great Harvest Bread Company
Success in 50 Steps has been 10 years in the making, with
the author researching and compiling over 500 book
summaries into video, audio and written format on his website
Bestbookbits.com. The book takes the reader through the
steps of taking their dreams out of their head and making
them a reality. Walking the reader through the steps to
success such as dreams, passions, desire, purpose, goals,
planning, time, knowledge, ideas, thinking, beliefs, attitude,
action, work, habits, happiness, growth, failure, fear, courage,
motivation, persistence, discipline, results and success. With
the pathway to success outlined in 50 easy steps, anyone
can put into practice the wisdom to take their personal
dreams and goals out of their head into reality. Featuring a
treasure trove of quotations from the legends of personal
development such as Tony Robbins, Jim Rohn, Napoleon
Hill, Les Brown, Zig Ziglar, Wayne Dyer, Brian Tracy, Earl
Nightingale, Dale Carnegie, Norman Vincent Peale, Og
Mandino and Bob Proctor to name a few, let this book inspire
you to become the best version of yourself.
Presents advice on how to make a productive use of time,
describing such actions as identifying top priorities, setting
goals, batching similar tasks, overcoming procrastination, and
controlling interruptions.
Over 400 entries review the lives and careers of outstanding
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women who died between 1951 and 1975, presenting basic
data on ancestry, education, and marital status
Protect and grow your finances with help from this definitive
and practical guide to behavioral economics—revised and
updated to reflect new economic realities. In their fascinating
investigation of the ways we handle money, Gary Belsky and
Thomas Gilovich reveal the psychological forces—the patterns
of thinking and decision making—behind seemingly irrational
behavior. They explain why so many otherwise savvy people
make foolish financial choices: why investors are too quick to
sell winning stocks and too slow to sell losing shares, why
home sellers leave money on the table and home buyers
don’t get the biggest bang for their buck, why borrowers pay
too much credit card interest and savers can’t sock away as
much as they’d like, and why so many of us can’t control our
spending. Focusing on the decisions we make every day,
Belsky and Gilovich provide invaluable guidance for avoiding
the financial faux pas that can cost thousands of dollars each
year. Filled with fresh insight; practical advice; and lively,
illustrative anecdotes, this book gives you the tools you need
to harness the powerful science of behavioral economics in
any financial environment.
Discover the secrets for how to think and act like the most
successful people in the world and reap the rewards! In
today’s constantly changing world, you have to be smart to
get ahead. But the average person uses only about two
percent of their mental ability. How can we learn to unleash
our brain’s full potential to maximize our opportunities, like
the most successful people do? In Get Smart!, acclaimed
success expert and bestselling author Brian Tracy reveals
simple, proven ways to tap into our natural thinking talents
and abilities and make quantum leaps toward achieving our
dreams. In this indispensable guide, you’ll learn to: · Train
your brain to think in ways that create successful results ·
Page 13/22

Read Free Brian Tracy The Psychology Of Selling
Free
Recognize and exploit growth opportunities in any situation ·
Identify and eliminate negative patterns holding you back ·
Plan, act, and achieve goals with greater precision and speed
Whether you want to increase sales, bolster creativity, or
better navigate life’s unexpected changes, Get Smart! will
help you tap into your powerful mental resources to obtain the
results you want and reap the rewards successful people
enjoy.

Brian Tracy, one of the top professional speakers
and sales trainers in the world today, found that his
most important breakthrough in selling was the
discovery that it is the "Psychology of Selling" that is
more important than the techniques and methods of
selling. Tracy's classic audio program, The
Psychology of Selling, is the best-selling sales
training program in history and is now available in
expanded and updated book format for the first time.
Salespeople will learn: "the inner game of selling"
how to eliminate the fear of rejection how to build
unshakeable self-confidence Salespeople, says
Tracy, must learn to control their thoughts, feelings,
and actions to make themselves more effective.
"Let me think it over." Early in his sales career, worldrenowned sales expert Brian Tracy couldn't find a
way to overcome that simple five-word objection and
close the sale. Then he discovered a technique that
worked. Business boomed. Tracy broke every sales
record in his company and increased his income
twenty-fold. Since that breakthrough many years
ago, Tracy has meticulously studied and collected
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the best of the best in sales-closing techniques.
Now, in The Art of Closing the Sale, he shares this
wealth of knowledge that has already helped more
than one million people maximize their sales results.
No matter how eloquent or passionate a salesperson
you may be, no matter how friendly your smile or
likable your personality, if you can't close the sale,
your efforts yield nothing. The Art of Closing the Sale
teaches the learnable skills that anyone can use to
transform the sales process into a consistent win.
This book is an absolute must-read for every sales
professional seeking to boost their career and create
a future of success.
Offering winning techniques for spectacular sales
results, the creator of The Psychology of Selling
shows readers how to conquer fears, read
customers, plan strategically, focus efforts on key
emotional elements, and close every sale. 30,000
first printing.
Features twenty-one methods managers can use to
increase the effectiveness of their employees.
TIMELESS WISDOM from the ORIGINAL
PHILOSOPHER of PERSONAL SUCCESS "No
matter who you are or what you do, you are a
salesperson. Every time you speak to someone,
share an opinion or explain an idea, you are selling
your most powerful asset . . . you! In How to Sell
Your Way Through Life, Napoleon Hill shares
valuable lessons and proven techniques to help you
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become a true master of sales." —Sharon Lechter,
Coauthor of Think and Grow Rich: Three Feet from
Gold; Member of the President's Advisory Council on
Financial Literacy "These proven, time-tested
principles may forever change your life." —Greg S.
Reid, Coauthor of Think and Grow Rich: Three Feet
from Gold; Author of The Millionaire Mentor
"Napoleon Hill's Think and Grow Rich and Laws of
Success are timeless classics that have improved
the lives of millions of people, including my own.
Now, we all get the chance to savor more of his
profound wisdom in How to Sell Your Way Through
Life. It is a collection of simple truths that will forever
change the way you see yourself." —Bill Bartmann,
Billionaire Business Coach and Bestselling Author of
Bailout Riches (www.billbartman.com) Napoleon Hill,
author of the mega-bestseller Think and Grow Rich,
pioneered the idea that successful individuals share
certain qualities, and that examining and emulating
these qualities can guide you to extraordinary
achievements. Written in the depths of the Great
Depression, How to Sell Your Way Through Life
explores a crucial component of Achievement: your
ability to make the sale. Ringing eerily true in today's
uncertain times, Hill's work takes a practical look at
how, regardless of our occupation, we must all be
salespeople at key points in our lives. Hill breaks
down concrete instances of how the Master
Salesman seizes advantages and opportunities,
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giving you tools you can use to effectively sell
yourself and your ideas. Featuring a new Foreword
from leadership legend Ken Blanchard, this book is a
classic that gives you one beautifully simple principle
and the proven tools to make it work for you.
Pattern yourself after the very best people in your
field. Do what they do. Keep yourself positive,
cheerful and goal oriented. Sales success is 80
percent attitude and only 20 percent aptitude.
Combine the dual qualities of empathy and ambition
in every sales relationship. No other book can come
close to the expertise captured in Brian Tracy’s
Great Little Book on Successful Selling. You will be
delighted by Brian’s common sense and realistic,
fresh approach to selling.
Effective techniques for fashioning pleasurable and
satisfying sex lives. Here, Shelley K. Green and
Douglas Flemons gather a wonderful array of
approaches to sex therapy, each presented by a wellknown therapist in the field. "Quickies" takes its cue
from clients and keeps it positive and quick, as
readers are reminded that the point of sex therapy is
sexual change.
Being a successful salesperson isn’t only useful in a
traditional sales role. Whether you want to sell a new
product to a business, an idea to an investor, or
yourself in an interview, this book provides you with
all the tips and techniques you need to stand out
from the crowd. This straight-talking guide helps you
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develop the sales, communication, and negotiating
skills you need to deliver successful presentations,
win and retain customers, maintain your confidence,
and get the results you want.
Doing well with money isn’t necessarily about what you
know. It’s about how you behave. And behavior is hard to
teach, even to really smart people. Money—investing,
personal finance, and business decisions—is typically taught
as a math-based field, where data and formulas tell us exactly
what to do. But in the real world people don’t make financial
decisions on a spreadsheet. They make them at the dinner
table, or in a meeting room, where personal history, your own
unique view of the world, ego, pride, marketing, and odd
incentives are scrambled together. In The Psychology of
Money, award-winning author Morgan Housel shares 19 short
stories exploring the strange ways people think about money
and teaches you how to make better sense of one of life’s
most important topics.
There are few one-size-fits-all solutions in sales. Context
matters. Complex sales are different from one-call closes.
B2B is different than B2C. Prospects, territories, products,
industries, companies, and sales processes are all different.
There is little black and white in the sales profession. Except
for objections. There is democracy in objections. Every
salesperson must endure many NOs in order to get to YES.
Objections don’t care or consider: Who you are What you
sell How you sell If you are new to sales or a veteran If your
sales cycle is long or short – complex or transactional For as
long as salespeople have been asking buyers to make
commitments, buyers have been throwing out objections.
And, for as long as buyers have been saying no, salespeople
have yearned for the secrets to getting past those NOs.
Following in the footsteps of his blockbuster bestsellers
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Fanatical Prospecting and Sales EQ, Jeb Blount’s Objections
is a comprehensive and contemporary guide that engages
your heart and mind. In his signature right-to-the-point style,
Jeb pulls no punches and slaps you in the face with the cold,
hard truth about what’s really holding you back from closing
sales and reaching your income goals. Then he pulls you in
with examples, stories, and lessons that teach powerful
human-influence frameworks for getting past NO - even with
the most challenging objections. What you won’t find,
though, is old school techniques straight out of the last
century. No bait and switch schemes, no sycophantic tiedowns, no cheesy scripts, and none of the contrived closing
techniques that leave you feeling like a phony, destroy
relationships, and only serve to increase your buyers’
resistance. Instead, you’ll learn a new psychology for turningaround objections and proven techniques that work with
today’s more informed, in control, and skeptical buyers.
Inside the pages of Objections, you’ll gain deep insight into:
How to get past the natural human fear of NO and become
rejection proof The science of resistance and why buyers
throw out objections Human influence frameworks that turn
you into a master persuader The key to avoiding
embarrassing red herrings that derail sales calls How to
leverage the “Magical Quarter of a Second” to instantly gain
control of your emotions when you get hit with difficult
objections Proven objection turn-around frameworks that give
you confidence and control in virtually every sales situation
How to easily skip past reflex responses on cold calls and
when prospecting How to move past brush-offs to get to the
next step, increase pipeline velocity, and shorten the sales
cycle The 5 Step Process for Turning Around Buying
Commitment Objections and closing the sale Rapid
Negotiation techniques that deliver better terms and higher
prices As you dive into these powerful insights, and with each
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new chapter, you’ll gain greater and greater confidence in
your ability to face and effectively handle objections in any
selling situation. And, with this new-found confidence, your
success and income will soar.
Great Little Book on Personal Achievement helps you gain
wealth, attain a fulfilling personal life and meet high career
goals. Personality developmnent is a process of building and
maintaining high levels of self esteem .You can change your
performance by changing the way you think about yourself.
From the bestselling author of Eat That Frog!, a motivational
guide to using the Psychology of Achievement to banish
negative thoughts and behaviors and unlock your full
potential for success. Letting go of negative thoughts is one
of the most important steps to living a successful, fulfilling life,
but also often the most difficult. In this practical, researchbased guide, bestselling authors Brian Tracy and
psychotherapist Christina Stein present their "Psychology of
Achievement" program to help you identify and overcome
detrimental patterns and ideas preventing you from achieving
your goals or feeling happy and satisfied in your life. Whether
this negativity stems from a past relationship that ended
badly, a childhood trauma, a business or career failure, or
general insecurity, Tracy and Stein help you recognize how
conscious--and more oftentimes unconscious--negativity
affects your personality, your outlook and your decisions.
Along the way, they show you how to regain control of your
thoughts, feelings, and actions, turn negatives into positives,
and learn to accept unexpected life changes without falling
back into old negative patterns. Essential reading for anyone
feeling stuck, BELIEVE IT TO ACHIEVE IT offers an
important roadmap to conquer negativity and embrace the
power of positive thinking to live a happy, successful life.
Where does that “winning edge” you’ve heard so much
about come from? How do some people seem to find success
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simply from waking up and getting out of bed? Worldrenowned performance expert Brian Tracy has spent decades
studying uncommonly high achievers. Instead of finding
commonalities such as Ivy League educations, gold-star
connections, and a dash of blind luck, Tracy discovered that
the keys to their success were more often small adjustments
in outlook and behavior--simple things that anyone can do!In
Personal Success, Tracy lays out a simple, clear plan for
anyone to be able to unlock their potential and find the
success they previously thought was unattainable for them.
Readers will learn to:• Change your mindset to attract
opportunity• Banish self-limited beliefs• Build your selfconfidence• Practice courage--because all successful people
are risk takers• Sharpen your natural intuition• Continually
upgrade your skills• And morePacked with simple but gamechanging techniques, Personal Success is the answer you’ve
been searching for to gain that winning edge and turn your
dreams into realities.
Why are some people more successful than others? Selfconfidence! What one great goal would you set if you knew
you could not fail? What wonderful things would you want to
do with your life if you were guaranteed success in anything
you attempted? Your level of self-confidence determines the
size of the goals you set, the energy and determination that
you focus on achieving them, and the amount of persistence
you apply to overcoming every obstacle. In this powerful,
practical book based on work with more than 5 million
executives, entrepreneurs, sales professionals, and ambitious
people in more than sixty countries, you learn how to develop
unshakable self-confidence in every area of your life. The
Power of Self-Confidence explains how to increase your
"mental fitness" by thinking like top performers in every field.
Little by little, you build up and maintain ever-higher levels of
self-confidence in everything you do. Self-confidence allows
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you to move out of your comfort zone and take risks without
any guarantees. With step-by-step guidance, author Brian
Tracy will help you build the foundations of lifelong selfconfidence. You discover how to determine what you really
want, and unleash your personal powers to accomplish it.
You'll learn how to: Clarify and live consistently with your
values to become the very best person you could possibly be
Set clear goals and make written plans to accomplish them
Commit yourself to mastery in your chosen field and to
lifelong personal improvement Program your subconscious
mind to respond in a positive and constructive way to every
problem or difficulty Minimize your weaknesses and maximize
your strengths for higher achievement Develop high levels of
courage and incredible persistence Become unstoppable,
irresistible, and unafraid in every area of your life through the
power of unshakable self-confidence. Become a person of
action, overcome any obstacle, and scale any height. With
your newfound unshakable self-confidence, you will
accomplish every goal you can set for yourself.
Double and triple your sales—in any market. The purpose of
this book is to give you a series of ideas, methods, strategies,
and techniques that you can use immediately to make more
sales, faster and easier than ever before. It’s a promise of
prosperity that sales guru Brian Tracy has seen fulfilled again
and again. More sales people have become millionaires as a
result of listening to and applying his ideas than from any
other sales training process ever developed.
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